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Presentation Overview 

1. Who PaintCare is and how this program came about

2. What the Connecticut Paint Stewardship Law requires

3. What products fall under the program

4. The responsibility and role of paint retailers

o Fee pass-through

o Only sell registered brands

o Volunteer to be a paint drop-off site

5. Retail and consumer outreach materials



Paint Stewardship Organization 

o PaintCare is a non-profit 501(c)(3) organization 

o Representative “paint stewardship organization” in 
states that pass industry-supported paint stewardship 
laws 

o Established in 2009 for the Oregon pilot program 

o Program of the American Coatings Association 

o Governed by Board of architectural paint manufacturers  

 



Why Paint 
o 700 millions gallons sold in U.S. annually – 10% unused 

o 6 million gallons sold in Connecticut – 600,000 gallons 
leftover each year 

o 50% of household hazardous waste (HHW) products 

o National dialogue to find solution to postconsumer paint 
management began in 2003 

o Dialogue led to drafting of model, state-level, industry 
supported legislation in 2007  

o Legislation passed in Oregon (2009), California (2010), 
Connecticut (2011) and Rhode Island (2012) 



Key Elements of the Model Law 

o Requires participation by all manufacturers, 
distributors and retailers to ensure a level 
playing field  

o Program is industry designed and operated 
(PaintCare) 

o Allows for a sustainable financing through a per 
can assessment fee (protection from antitrust 
violation) 

  



Key Elements of the Model Law 

o Requires collection infrastructure: retail (paint 
and hardware), municipal household hazardous 
waste programs, waste transfer stations, etc.   

o Requires public outreach and education 
program 

o Requires environmentally responsible paint 
management  



Architectural Coatings (examples) 
Program Products 
o Indoor and outdoor 

architectural coatings 

o 5 gallon and smaller 
containers 

o Latex and oil-based paints 
(all sheens and finishes) 

o Primers, sealers, stains 

o Shellacs, lacquers, 
varnishes, urethanes  
(single component) 

o Waterproofing sealers and 
repellants 

Non-Program Products 
o Industrial Maintenance  

products 

o Original equipment 
manufacturer (OEM) paints 
and finishes   

o Aerosols 

o Auto and marine 

o Traffic 

o Arts and crafts  

o Thinners and solvents 

o Glues, epoxies, adhesives 

o Paint additives, colorants, 
tints, resins 



Retail Responsibility  

1. Fee pass-through 

2. Sell only registered 

brands 

3. Be a paint drop-off 

site (voluntary) 

 



PaintCare Recovery Fee 
o Connecticut  fees are being developed and will be 

submitted for State approval on March 1, 2013.   

o Fee is determined by dividing program cost by the 

number of containers sold in state, and adjusting 

for container size.  

o Program costs are primarily paint transportation 

and processing (70%). Remainder is outreach and 

education, insurance, legal fees, staffing and 

administration.  

 



PaintCare Recovery Fee 
o Fees may be same, higher or lower than Oregon and 

California. 

o Oregon and California fee structure: 

 Half pint and less     $ 0.00 

 More than half pint to less than 1 gallon  $ 0.35 
 1 gallon   $ 0.75 

 More than 1 gallon to 5 gallon  $ 1.60 

 



Assessment Fee FAQs 

How do you know what products to put the fee on? 

o Fee should be found on your  supplier’s invoice 

o Check manufacturer and brand lists at PaintCare.org 
  

Do you have to show the fee on customer receipt? No 
 

Is the fee taxable? Yes 
 

Is the fee a deposit? No 

 

 

 

 

 

 

 

 

 



Assessment Fee FAQs 

Does the fee apply to existing inventory?               

Yes, however the retailer will keep the collected fees 

 

Are fees based on container size or content? 

Container size 

 

Is the fee per container, or total purchases?            

Per container size  
 

      Example:   Fee on five 1-gal containers is                                               

                         5 x $0.75 = $3.75  (not $1.60)  

 

 

 

 

 

 

 

 

 

 

 

 

 

 



   Assessment Fee Pass-Through 

Do you have to pass the fee to consumers? Yes 

 

o All manufacturers, distributors and retailers 

selling architectural paint in Connecticut must pay 

and pass through the PaintCare Recovery Fee in 

order to provide a level playing field for all 

affected parties.  

 

o The fee paid by the consumer to the retailer 

offsets the fee charged by the manufacturer or 

distributor to the retailer.  
 



   Registered Brands 

Ensure you are not selling unregistered architectural 

paint brands. 

 

Registered brand and manufacturers will be listed at: 

o www.paintcare.org/connecticut 

o Connecticut Department of Energy and 

Environmental Protection (DEEP) website 

 

If you do not see a manufacturer or brand sold in your 
store on the lists, please contact PaintCare.  



  Become a Paint Drop-off Site 

PaintCare Provides 

 On-site training 

 Collection containers 

 Transportation 

 Recycling/proper disposal 

 Store poster and consumer 

education materials 

 Site promotion 

 Permitting fee 



Paint Drop-off Site 

Site Responsibilities 
 

 Identify products  

 Store properly 

 Schedule pick-up as  needed 

 Maintain records 

 

 



Drop-Off Site Interest Form Become a Paint Drop-off Site 



Advance 
Notice    
to Trade 
Painters 

Factsheet 



Retail 
Poster 
(California 
Example) 



Point of Sale Materials 
(California Examples) 
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